
1



2

CHAPTER 2: ASSEMBLE YOUR RESOURCES
In the first chapter of “Master Your Wealth: Missing Chapters of Your Financial Story,” we 
acknowledge that each one of us has a unique life journey and relationship with financial 
resources. Whether our journey has problems or opportunities, different perspectives can 
bring context, contrast and enhanced clarity to the issues before us.

Regardless of your situation, it is critical to begin with Organizing Your Goals. The first 
chapter helped us uncover those things in life that we want to prioritize. We also learned 
how to categorize each goal as a Need, Want, or Wish.

Ideally, you have documented your array of goals, not only in your mind, but on your own 
list, spreadsheet, or through the worksheet we provided. It may also be helpful to discuss 
your definition of a good financial life as represented by those goals with a loved one for 
feedback and confirmation as appropriate.

With your goals organized it is now time to move on to the next chapters in your financial 
story.

While organizing your goals may have been modestly complex, pulling together all your 
resources (and liabilities) is perhaps the simplest of steps! It might seem straightforward 
to identify and arrange our various resources. While perhaps obvious, having a clear 
picture of all assets is not to be universally assumed. In the coming pages, we highlight 
several types of resources and encourage you to have a deeper clarity of where each asset 
(character) fits in your financial story.

Having our resources organized will challenge us to know what we own, and why. 
Resources can include investments, your residence, business interests, potential savings, 
and future income sources. Frequently we uncover ignored assets or ones that should be 
sold to consolidate and simplify, that leads us to our next step.

Identify the following resources that will help fund the Goals established in the previous 
chapter. These assets can be currently available or perhaps accessible in the future.

Pre and Post Retirement Income

Investment Assets

Other Assets

Intangible Assets



3

RESOURCE TYPE #1: PRE AND POST RETIREMENT INCOME
We begin with our initial potential source of cashflow “Pre and Post Retirement Income”. 
Let’s identify your current wages, salary, and predictable bonuses. What are those 
amounts in annual terms? When will those amounts increase or decrease?
For example, frequently we have clients that would like to slow down with their 
employment through the years. They are seeking a glide path of income that will help 
them transition from pre-retirement through a full-retirement phase.

What might that look like for you? Would you like your earned income to gently slow 
down as you dedicate less time to your career or do you anticipate stopping abruptly at 
some point in the future?

Next, we address Social Security Income and benefits. For many people, this can equate 
to $3,500 or more a month per person depending on employment earnings and years 
of contributions. What social security benefits are you entitled to at full retirement age 
(FRA)? When should you file to begin receiving social security income benefits?

That is a very common question, and for many families, it can mean a difference of 
$100,000 of lifetime benefits. A skilled advisor can help you explore the critical timing and 
elections around social security benefits taking into consideration all your other sources of 
income and assets.
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     Source Amount Anticipated 
Changes

Beginning 
Date

Ending 
Date

    Wages/Salary/Bonus

    Social Security Benefits

    Part-Time Work

    Pension Income

    Royalties

    Business Income

    Rental Real Estate

    Deferred Compensation

    Anticipated Inheritance

    Other Income:

PRE AND POST RETIREMENT INCOME
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RESOURCE TYPE #2: INVESTMENT ASSETS
The interactive worksheet continues with identifying your Investment Assets.  This 
resource type includes traditional retirement accounts like IRA’s and 401(k)’s. It also 
includes regular investment accounts, bank saving accounts, health savings accounts 
(HSA’s), and more. Each of these investment asset account types have slightly different 
nuances and taxation so it is important to separate them in your assembly by each of the 
major categories.

Once you have identified each of your investment assets or accounts, you will want to note 
the current value. Usually, we encourage you to use the value at the end of last year or 
quarter-end. These values should be readily available on most investment statements or 
website portals for your account.

As you gather and assemble your investment assets, contemplate or add notes if any of 
the assets or accounts are earmarked for any of the financial goals we discussed in the 
previous chapter. This bucketing strategy of linking specific assets with a goal can be 
especially effective. We will discuss more of aligning goals and assets in the next two 
chapters as we dive into Strategies and Tactics.

Make sure you also note the owner (individual or joint) of each account and whether 
annual additions or withdrawals are occurring from that account. Lastly, if you are feeling 
ambitious, you may want to capture the designated beneficiary of any such accounts to 
confirm that is still your intent.
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     Investment Type Owner Investment 
Type

Annual
Additions

Beneficiary

    Retirement Plan

    Retirement Plan (2)

    Traditional IRA

    Roth IRA

    Royalties

    529 Savings Plan

    Health Savings Account

    Annuity

    Taxable / Brokerage

    Stock Options /  
    Restricted Stock

    Bank Accounts

    Other Investment Assets:

INVESTMENT ASSETS
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RESOURCE TYPE #3: OTHER ASSETS
Capturing your Other Assets is the next step. Some will have many possessions to identify 
in this section others will not. The most common holdings in this section are typically 
referred to as Illiquid Assets. Such assets are not as easily converted to cash or can be 
subject to larger swings in value.

We find these assets frequently provide a unique value or a psychic income to the owner. 
Not everyone shares the same appreciation for your music collection, jewelry, lake house, 
or farmland. These can also be the types of assets that you may want to keep in the family 
or bequeath to an organization for their unique preservation. If instead, you intend to 
potentially sell the asset during your lifetime, add that detail to the worksheet.

This is your financial story and your script continues to be unique to how you have written 
it, now and in the future.

     Asset Type Owner Current
Value

Planning to sell 
this asset?

Year of Sell or 
“NA”

    Primary Residence

    Secondary Residence

    Business Ownership

    Rental Real Estate

    Investment Real Estate

    Collections

    Vehicles

    Equipment

    Other:
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RESOURCE TYPE #4: INTANGIBLE ASSETS
The last major category of your resources is often overlooked. Those are your Intangible 
Assets and include items such as your career and identity. Your identity contributes to the 
quality of your relationships and the positive influences you can make with others whether 
it be personal or in a professional setting.

We often don’t think of our career as an asset, but it certainly is one. When we consider 
the income that can be generated through our career work over the next 5, 10, 20 years, 
that is indeed a significant asset.

What is our earning capability over the rest of our career? What steps are we taking to 
invest in our career and/or to preserve or increase the value of our ability?

Another frequently overlooked asset is Health. We certainly don’t see it appear on 
personal financial statements or tax returns. However, health is clearly an asset when it 
is compromised or lacking. Will your, or your family’s, health create new possibilities or 
challenges?

     Intangible Asset Description

    Personal Career

    Business

    Professional Identity

    Family Impact

    Community Impact

    Relationships

    Health

   Other:
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You have done it! If you identified and assembled your resources in each of the four major 
categories above, you’ve written another chapter in your financial story.

Not only did you classify and bring depth of meaning to your assets, but you also 
contemplated their purposes and potentially considered why you own that asset and if it 
continues to make sense for your present-day circumstance.

Whether you choose to work with a Guide or tackle your finances and long-term plan 
on your own, these first two chapters lay the foundation for the strategies and tactics to 
follow.

If seeking to work with a Guide, the forethought in these areas will jumpstart your ability 
to move towards a Plan. You are bringing into consideration your total financial situation 
and acting with the most appropriate strategies and tactics for success and reducing the 
threats of failures.

Some of us just don’t have the time or desire to assemble our resources in the manner 
outlined in this chapter. Now is the time to engage a guide for some consulting and 
perspective. Don’t allow your financial story to continue forward with missing chapters.

If you are struggling to make the progress you hoped for in the first two chapters, then 
engage with a financial advisor that is accomplished and credentialed to assist in your 
financial script. We are here to help!

The next two missing chapters in your financial story are below. 

 Chapter 3: Align Your Strategies

 Chapter 4: Prioritize Your Tactics

Is it time for you to engage with your goals, resources, strategies, and tactics?  A 
relationship with a trusted advisor in which you have a personal connection and is skilled 
in leading these conversations can make all the difference.  We are here to help and guide.
The result of working with your guide will be a plan and specific actionable steps in the 
pursuit of your highest probability of success.

To download a worksheet to get you started with 
organizing your goals from Chapter 1, click here.

McKinley Carter Wealth Services, Inc. is a registered investment adviser.  For additional information about our firm, including fees 
and services, request our Form ADV disclosure brochures using the contact information herein.  Please read the disclosure brochures 
carefully before you invest or send money.

https://cdn2.assets-servd.host/delicate-echidna/production/pdf/MCWS-OrganizingGoals-2022-InteractiveWorksheet-Update.pdf
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LET’S CONNECT AND THRIVE
Servicing clients across the nation from offices 
in West Virginia, Pennsylvania, and Ohio.

 (866) 306-2400 

 info@mc-ws.com
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